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NATIONAL BESTSELLER • From one of the stars of ABC’s Shark Tank and QVC’s
Clever & Unique Creations by Lori Greiner comes a hands-on, nuts-and-bolts guide to
getting a new product or company off the ground and making it a success. Turn your
idea into a reality. Become your own boss. Make your first million. Achieve financial
freedom. Lori Greiner shows you how. Invent It, Sell It, Bank It! is a hands-on, nuts-andbolts guide to getting a new product or company off the ground and making it profitable.
Sharing her own secret formula and personal stories along the way, Lori provides vital
information and advice on topics that can often intimidate, frustrate, and stump aspiring
entrepreneurs. Offering behind-the-scenes insights into her experiences on ABC’s
Shark Tank and QVC-TV’s Clever & Unique Creations by Lori Greiner, as well as
valuable lessons learned from the mistakes and triumphs of her early career, Lori
proves that, with hard work and the right idea, anyone can turn themselves into the next
overnight success. Lori covers such topic as . . . • Market research: Is your idea a hero
or a zero? Don’t be so fixated on the end result that you forget to make something that
people actually want to buy. • Product design: I have an idea, now what’s next? From
concept to prototype to final product: How do I make it and where do I start? • Funding:
Although loans, investments, and crowd-sourcing are great ways to access cash, first
tap into your own resources as wisely as possible. • Manufacturing: Seeing your final
product roll off the assembly line is a magical moment, but there are things to watch out
for so you get there in a cost-effective way. • Protecting your idea: To patent or not to
patent, and other things you can do to safeguard your idea. • The secrets to selling
successfully: You got the product made, now learn how to get people to buy it!
Name - Callahan McMillianAge - 31Relationship status - Very single, and I like it that
way. Looking for - Someone to make my ex-boyfriend jealous for the weekend. Biggest
regret - Rhys St. GeorgeHobbies - N/AName - Jace Dare Age - 26Relationship status DTFLooking for - a good time, not a long timeBiggest regret - kissing that hottie at the
bar two weeks ago and letting him leave without getting his phone numberHobbies - art,
photography, dancing, hanging out with my friendsCallahan and Jace couldn't be less
compatible, but they've been set up for the weekend and there's no going back.
Callahan's pride is on the line, his mouth is all over Jace, and they need to put in the
performance of a lifetime if they're going to make their very fake relationship look
convincing. To sell the lie, Jace and Callahan reach an agreement: real attraction,
pretend emotion. But when make believe turns into making love, the only people they're
fooling are themselves.
From the ABC hit show "Shark Tank," this book-filled with practical advice and
introductions from the Sharks themselves-will be the ultimate resource for anyone
thinking about starting a business or growing the one they have. Full of tips for
navigating the confusing world of entrepreneurship, the book will intersperse words of
wisdom with inspirational stories from the show. Throughout the book, readers will learn
how to: Determine whether they're compatible with the life of a small business owner,
shape a marketable idea and craft a business model around it, plan for a launch, run a
business without breaking the bank (or burning themselves out), create a growth plan
that will help them handle and harness success, and pitch an idea or business plan like
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a pro. Responding to the fans' curiosity about past show contestants, readers will also
find approximately 10 "Where Are They Now" boxes in which they learn what happened
to some of the most asked-about and/or most popular guests ever to try their luck in
front of the Sharks-and what they learned in the process.
Tested and proven, no-nonsense advice on how to navigate risk and succeed in all
phases of business ownership—written by Tom Golisano, self-made billionaire and
founder of Paychex "Tom Golisano understands what it takes grow and thrive as a
business owner at all levels, and Built, Not Born is full of practical insights for those who
have made or are considering making the leap to starting a new business." - Tom
Monaghan, founder, Domino's Pizza Tom Golisano understands the fears, risks, and
challenges small-business owners face every day—he’s lived it. He has launched and
grown his own highly successful businesses and mentored dozens of entrepreneurs,
helping them build their own successful companies. Built, Not Born shows readers:
How going against the grain can be a great strategy for finding business opportunities
and why it pays to question conventional wisdom. Why the pregnant pause can be an
effective weapon in negotiations and when interviewing potential employees. Why a
prenuptial or even a postnuptial agreement is critical to any business owner. What
potential buyers and funding sources look for, and the best way to present a business
plan. And finally, the key growth and leadership strategies that have helped Paychex
sustain its incredible level of growth and profitability.
Unicorns think they're so great because they're all mysterious and magical, but they
can be real jerks sometimes. This coloring book features eighteen examples of
unicorns texting in theaters, farting in elevators, eating your leftovers, and generally
acting like jerks. Theo Nicole's Lorenz's humorous, offbeat coloring books are perfect
for anyone looking to break outside the world of patterns and mandalas, and add some
laughter along the way!
Emmie OBrien is a former good girl now on the fringe. She spent a crazy year involved
with Nick, her moms drug dealer; after her arrest she was lucky to go back to her old
life. But shes haunted by the choices she madefirst, to be with Nick, and then later, to
testify against him. Max Shepherd is a senior varsity hockey player with serious anger
issues. His grief over the death of his girlfriend causes him to see injustice wherever he
looks. When they meet in community service, Max is drawn to Emmies calm energy,
but Emmie knows better than to get too close to anyone. When friends of Nick show up
seeking revenge, Emmie is forced to come to terms with her past, while Max has to
control his protective instincts. They must trust one another, especially when Emmies
situation takes a dangerous turn.
Kevin O’Leary shares invaluable secrets on entrepreneurship, business, money and
life. Can you make millions just by “visualizing yourself rich” as some business
prophets suggest? Don’t buy it, says Kevin O’Leary. If you want to be a successful
entrepreneur and amass wealth, you’re going to have to work for it. But the good news
is: with the right guidance, focus and perseverance, you can turn entrepreneurial vision
into lucrative reality and have the personal freedom that only wealth can buy. Kevin
O’Leary would know. The much-feared and revered Dragon on the immensely popular
show Dragons’ Den (and Shark Tank in the U.S.) started his company in his basement
with a $10,000 loan from his financially savvy mother. A few years later, Kevin sold that
company for more than four billion dollars. In this compelling, candid and, above all
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else, brutally honest business memoir, Kevin provides engaging, practical advice and
lessons that will give anyone a distinct competitive edge.
Kevin O'Leary shares invaluable secrets on entrepreneurship, business, money and
life. Can you make millions just by “visualizing yourself rich” as some business
prophets suggest? Don't buy it, says Kevin O'Leary. If you want to be a successful
entrepreneur and amass wealth, you're going to have to work for it. But the good news
is: with the right guidance, focus and perseverance, you can turn entrepreneurial vision
into lucrative reality and have the personal freedom that only wealth can buy. Kevin
O'Leary would know. The much-feared and revered Dragon on the immensely popular
show Dragons' Den (and Shark Tank in the U.S.) started his company in his basement
with a $10,000 loan from his financially savvy mother. A few years later, Kevin sold that
company for more than four billion dollars. In this compelling, candid and, above all
else, brutally honest business memoir, Kevin provides engaging, practical advice and
lessons that will give anyone a distinct competitive edge.

The inspiring true story of Shark Tank star Barbara Corcoran--and her best
advice for anyone starting a business. After failing at twenty-two jobs, Barbara
Corcoran borrowed $1,000 from a boyfriend, quit her job as a diner waitress, and
started a tiny real estate office in New York City. Using the unconventional
lessons she learned from her homemaker mom, she gradually built it into a $6
billion dollar business. Now Barbara's even more famous for the no-nonsense
wisdom she offers to entrepreneurs on Shark Tank, ABC's hit reality TV show.
Shark Tales is down-to-earth, frank, and as heartwarming as it is smart. After
reading it don't be surprised if you find yourself thinking, "If she can do it, so can
I." Nothing would make Barbara happier.
Learn powerful closing and sales negotiation tactics that unlock yes and seal the
deal. Each year, sales professionals leave billions of dollars on the table because
they are out gunned, out maneuvered, and out played by savvy buyers, who
have been schooled in the art and science of negotiation. Because today’s
buyers have more power than ever before—more information, more at stake, and
more control over the buying process—they almost always enter sales
negotiations in a much stronger position than the salespeople on the other side of
the table. The results are sadly predictable: salespeople and their companies end
up on the losing end of the deal. In this brutal paradigm, if you fail to master the
skills, strategies, and tactics to go toe-to-toe with modern buyers and win at the
sales negotiation table, your income and long-term earning potential will
suffer—along with your company’s growth, profits, and market valuation. In his
new book INKED: The Ultimate Guide to Powerful Closing and Sales Negotiation
Tactics that Unlock YES and Seal the Deal, Jeb Blount levels the playing field by
giving you the strategies, tactics, techniques, skills, and human-influence
frameworks required to become a powerful and effective sales negotiator. In his
signature, straightforward style, Jeb pulls no punches. He slaps you right in the
face with the cold, hard truth and lays bare the reasons why you keep getting
beaten by buyers who have been trained in how to play you. Then, he teaches
you exactly what you need to know, do, and say to gain more control and more
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power over the outcomes of your deals, and WIN. You’ll learn: Seven Immutable
Rules of Sales Negotiation Why “Win-Win” Usually Means “You-Lose” The One
Rule of Sales Negotiation You Must Never Break How to Leverage the Powerful
MLP Strategy to Bend Win Probability in Your Favor The ACED Buyer Persona
Model and How to Flex to Buyer Communication Styles Seven Principles of
Effective Sales Negotiation Communication How to Leverage the DEAL Sales
Negotiation Framework to Control the Negotiation Conversation and Get Ink How
to Gain the Advantage with Comprehensive Sales Negotiation Planning
Strategies and Tools Powerful Negotiation Psychology and Influence
Frameworks that Keep You in Control of the Conversation How to Rise Above
the Seven Disruptive Emotions that are Holding You Back at the Sales
Negotiation Table How to Protect Yourself from the Psychological Games that
Buyers Play With these powerful tactics in your sales arsenal, you will approach
sales negotiations with the confidence and power to take control of the
conversation and get the prices, terms, and conditions that you deserve. INKED
is the most comprehensive Sales Negotiation resource ever developed for the
sales profession. Unlike so many other negotiating books that ignore the reality
sellers face in the rapid-fire, real world of the sales profession, INKED is a salesspecific negotiation primer. You’ll learn directly from one of the most sought-after
and celebrated sales trainers of our generation. Following in the footsteps of his
blockbuster bestsellers Fanatical Prospecting, Sales EQ, and Objections, Jeb
Blount's INKED puts the same strategies employed by his clients—a who’s who
of the world’s most prestigious organizations—right into your hands.
We all think carefully about the big decisions in our lives, like what career we
want to pursue or who we want to marry. But few people spend enough time
thinking deeply about the financial implications of their biggest life choices--and
that's a serious money mistake.
A prize-winning historian reveals how Stalin—not Hitler—was the animating force of
World War II in this major new history. We remember World War II as a struggle
between good and evil, with Hitler propelling events and the Allied powers saving
the day. But Hitler's armies did not fight in multiple theaters, his empire did not
span the Eurasian continent, and he did not inherit the spoils of war. That role
belonged to Joseph Stalin. Hitler's genocidal ambition may have unleashed
Armageddon, but as celebrated historian Sean McMeekin shows, the conflicts
that emerged were the result of Stalin's maneuverings, orchestrated to unleash a
war between capitalist powers in Europe and between Japan and the AngloAmerican forces in the Pacific. Meanwhile, the United States and Britain's selfdefeating strategy of supporting Stalin and his armies at all costs allowed the
Soviets to conquer most of Eurasia, from Berlin to Beijing, for Communism. A
groundbreaking reassessment, Stalin's War is essential reading for anyone
looking to understand the roots of the current world order.
President Donald J. Trump lays out his professional and personal worldview in
this classic work—a firsthand account of the rise of America’s foremost dealPage 4/14
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maker. “I like thinking big. I always have. To me it’s very simple: If you’re going
to be thinking anyway, you might as well think big.”—Donald J. Trump Here is
Trump in action—how he runs his organization and how he runs his life—as he
meets the people he needs to meet, chats with family and friends, clashes with
enemies, and challenges conventional thinking. But even a maverick plays by
rules, and Trump has formulated time-tested guidelines for success. He isolates
the common elements in his greatest accomplishments; he shatters myths; he
names names, spells out the zeros, and fully reveals the deal-maker’s art. And
throughout, Trump talks—really talks—about how he does it. Trump: The Art of the
Deal is an unguarded look at the mind of a brilliant entrepreneur—the ultimate
read for anyone interested in the man behind the spotlight. Praise for Trump: The
Art of the Deal “Trump makes one believe for a moment in the American dream
again.”—The New York Times “Donald Trump is a deal maker. He is a deal
maker the way lions are carnivores and water is wet.”—Chicago Tribune
“Fascinating . . . wholly absorbing . . . conveys Trump’s larger-than-life
demeanor so vibrantly that the reader’s attention is instantly and fully
claimed.”—Boston Herald “A chatty, generous, chutzpa-filled
autobiography.”—New York Post
A no nonsense examination of what it takes to not only climb stronger, but to be a
better climber.
No Sugar In Me isn't an all-or-nothing detox or a quick-fix diet. This book is about
changing your lifestyle through eliminating added, processed, refined sugar from
your diet and embracing better nutrition to gain better health! Join the No Sugar
Revolution and you will experience Weight Loss, Younger-Looking Skin,
Increased Energy, Better Sleep, Clearer Focus, a Brighter Smile, Increased
Performance, Improved Endurance, a Longer Life, and you'll have a much
greater health outlook for the rest of your life! Learn what sugar really does to
your health, how it is hidden in the food you eat every day, and the cold hard
truth about artificial sweeteners. How much sugar are you eating? Find out
inside! Bonus: We've included a simple, one-week No Sugar Quick-start Meal
Plan to get you on your way to the healthiest you've ever been. Also included are
simple, but delicious, No Sugar Food Swaps, a special section on how to Crush
Your Sugar Cravings and how to bring your kids into the No Sugar lifestyle with
you. After reading this book, you'll be leading the way in the No Sugar Revolution
and you'll proudly be saying: No Sugar In Me, I am sweet enough!
From the creator of the popular website Ask a Manager and New York’s workadvice columnist comes a witty, practical guide to 200 difficult professional
conversations—featuring all-new advice! There’s a reason Alison Green has been
called “the Dear Abby of the work world.” Ten years as a workplace-advice
columnist have taught her that people avoid awkward conversations in the office
because they simply don’t know what to say. Thankfully, Green does—and in this
incredibly helpful book, she tackles the tough discussions you may need to have
during your career. You’ll learn what to say when • coworkers push their work on
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you—then take credit for it • you accidentally trash-talk someone in an email then
hit “reply all” • you’re being micromanaged—or not being managed at all • you
catch a colleague in a lie • your boss seems unhappy with your work • your
cubemate’s loud speakerphone is making you homicidal • you got drunk at the
holiday party Praise for Ask a Manager “A must-read for anyone who works . . .
[Alison Green’s] advice boils down to the idea that you should be professional
(even when others are not) and that communicating in a straightforward manner
with candor and kindness will get you far, no matter where you work.”—Booklist
(starred review) “The author’s friendly, warm, no-nonsense writing is a pleasure
to read, and her advice can be widely applied to relationships in all areas of
readers’ lives. Ideal for anyone new to the job market or new to management, or
anyone hoping to improve their work experience.”—Library Journal (starred
review) “I am a huge fan of Alison Green’s Ask a Manager column. This book is
even better. It teaches us how to deal with many of the most vexing big and little
problems in our workplaces—and to do so with grace, confidence, and a sense of
humor.”—Robert Sutton, Stanford professor and author of The No Asshole Rule
and The Asshole Survival Guide “Ask a Manager is the ultimate playbook for
navigating the traditional workforce in a diplomatic but firm way.”—Erin Lowry,
author of Broke Millennial: Stop Scraping By and Get Your Financial Life
Together
Name - Sebastian St. George Age - 31 Relationship status - Divorced and Questioning
Looking for - Anyone who isn't my ex-wife Biggest regret - Not buying more vodka
before I got home Hobbies - Apparently philanthropy... Name - Remington Dockery Age
- 27 Relationship status - Single and...very single. Looking for - Someone who doesn't
mind that I'm not experienced but still want to be in control Biggest regret - A lifetime of
inaction Hobbies - Reading, preserving rare books, reading some more, researching...
Sebastian isn't sure if he's interested in men, but he knows he's interested in
Remington Dockery. The younger man is awkward but bold, and after calling on
Remington for help one afternoon, Sebastian can't stop thinking about him. Remington
thinks Sebastian is a mess, but he might be just the kind of man Remington has been
waiting for. After a string of e-mails, a lot of money changing hands, and some first-time
encounters, Remington and Sebastian are about to find out how complicated and
messy love can be.
Mark Cuban shares his wealth of experience and business savvy in his first published
book, HOW TO WIN AT THE SPORT OF BUSINESS. "It's New Year's resolution time,
and Mark Cuban's new book offers the rationale for a good one." —BUSINESS INSIDER
Using the greatest material from his popular Blog Maverick, Cuban has collected and
updated his postings on business and life to provide a catalog of insider knowledge on
what it takes to become a thriving entrepreneur. He tells his own rags-to-riches story of
how he went from selling powdered milk and sleeping on friends' couches to owning his
own company and becoming a multi-billion dollar success story. His unconventional yet
highly effective ideas on how to build a successful business offer entrepreneurs at any
stage of their careers a huge edge over their competitors. "In short, [HOW TO WIN AT
THE SPORT OF BUSINESS] exceeded...expectations. Short chapters...got right to the
point and were not filled with 'stuffing'." —HUFFINGTON POST
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The star of ABC's Shark Tank presents a foolproof financial guide that will help readers
make solid financial decisions at any age or stage of life. 75,000 first printing.
A fresh argument for rioting and looting as our most powerful tools for dismantling white
supremacy Looting--a crowd of people publicly, openly, and directly seizing goods--is
one of the more extreme actions that can take place in the midst of social unrest. Even
self-identified radicals distance themselves from looters, fearing that violent tactics
reflect badly on the broader movement. But Vicky Osterweil argues that stealing goods
and destroying property are direct, pragmatic strategies of wealth redistribution and
improving life for the working class--not to mention the brazen messages these
methods send to the police and the state. All our beliefs about the innate righteousness
of property and ownership, Osterweil explains, are built on the history of anti-Black, antiIndigenous oppression. From slave revolts to labor strikes to the modern-day
movements for climate change, Black lives, and police abolition, Osterweil makes a
convincing case for rioting and looting as weapons that bludgeon the status quo while
uplifting the poor and marginalized. In Defense of Looting is a history of violent protest
sparking social change, a compelling reframing of revolutionary activism, and a
practical vision for a dramatically restructured society.
A one-armed computer technician, a radical blonde bombshell, an aging academic, and
a sentient all-knowing computer lead the lunar population in a revolution against Earth's
colonial rule
NEW YORK TIMES BESTSELLER “A masterful book.” —Marc Levinson, The
Washington Post “A juicy tour of the company Bezos built.”—The New York Times Book
Review From the bestselling author of The Everything Store, an unvarnished picture of
Amazon’s unprecedented growth and its billionaire founder, Jeff Bezos, revealing the
most important business story of our time. Almost ten years ago, Bloomberg journalist
Brad Stone captured the rise of Amazon in his bestseller The Everything Store. Since
then, Amazon has expanded exponentially, inventing novel products like Alexa and
disrupting countless industries, while its workforce has quintupled in size and its
valuation has soared to well over a trillion dollars. Jeff Bezos’s empire, once housed in
a garage, now spans the globe. Between services like Whole Foods, Prime Video, and
Amazon’s cloud computing unit, AWS, plus Bezos’s ownership of The Washington
Post, it’s impossible to go a day without encountering its impact. We live in a world run,
supplied, and controlled by Amazon and its iconoclast founder. In Amazon Unbound,
Brad Stone presents a deeply reported, vividly drawn portrait of how a retail upstart
became one of the most powerful and feared entities in the global economy. Stone also
probes the evolution of Bezos himself—who started as a geeky technologist totally
devoted to building Amazon, but who transformed to become a fit, disciplined billionaire
with global ambitions; who ruled Amazon with an iron fist, even as he found his
personal life splashed over the tabloids. Definitive, timely, and revelatory, Stone has
provided an unvarnished portrait of a man and company that we couldn’t imagine
modern life without.
To be a successful entrepreneur, you don’t just need to know how to run a business.
You need to know how to run your life when the boundary between work and personal
time has essentially been erased. But while there are countless books on setting up a
company, there hasn’t ever been a primer on navigating the unique emotional and
personal demands of entrepreneurship. That’s what All In is all about: how to thrive in
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the entrepreneurial lifestyle—and how to avoid its pitfalls. In All In, Arlene Dickinson tells
the truth about the dangers of believing your own hype, listening to aysayers—and
ignoring naysayers, too. Dickinson explains why the need for control is a double-edged
sword that can get a business off the ground, then cause it to stall. She also discusses
what the need for control does to a marriage—and how success can test family
relationships even more than failure. All In will open a new level of dialogue in the
entrepreneurial community, bringing often-unspoken truths into the light and showing
readers all the ways they’ll be tested in their new endeavour. Packed with Dickinson’s
own hard-won lessons, and those of other successful entrepreneurs, All In is for every
small business owner who’s ever felt like they’re the only one and every coffee-break
dreamer wondering if they can hack it. At its best, the entrepreneurial lifestyle is all
about independence—not just financial independence, but the psychological
independence that comes from charting your own course—and All In will help readers
achieve that freedom.
Complete your leadership toolkit with this inside look at high-level, executive positions
Hidden Truths: What Leaders Need to Hear But Are Rarely Told delivers profound and
rarely discussed insights about C-suite jobs that provide aspiring leaders with practical,
new skills that will equip them for the immense challenges of their desired jobs.
Through 14 illuminating chapters, accomplished Harvard Business School faculty
member and former Senior Partner of McKinsey & Company sets out the essential
habits that help leaders create success, time and time again. You’ll learn: How to
recognize the limits of monetary incentives for employees and colleagues To manage
your relationships with members of the Board of Directors How to value and realize true
diversity How to manage mergers and acquisitions properly, one of the most difficult
parts of business leadership Perfect for managers, executives, and other business
leaders with an eye on the C-suite, Hidden Truths also belongs on the bookshelves of
people who already find themselves in a C-level position and wish to learn how to better
manage the stresses and challenges of the job.
I couldn’t escape the hard sins of my past. I couldn’t unsee the truths in my mistakes.
Every breath she took was a reminder of the pain I’d caused. Growing up at the mercy
of a madman, I swore I would never give anyone that kind of power over me again. But
here I was, on my knees, begging for a life I lost. Except no amount of forgiveness
would bring it back. *HARD TRUTH is the fourth book in the Alpha Antihero Series, and
it is not a standalone story. The Alpha Antihero Series: HARD LIMIT HARD JUSTICE
HARD SIN HARD TRUTH Topics: Romantic Suspense, Military Romance,
Contemporary Romance, Billionaire Romance, Alpha Bodyguards, Alpha Antiheros,
Alpha Heroes, Alpha Elite Series, Alpha Bodyguard Series, Uncompromising Series,
Southern Romance, Sybil Bartel, Sybil Bartel Romance, USA Today Bestseller, Dark
Romance, Bad Boy Romance, Steamy Romance, Sexy Romance, Marines, Veterans,
Navy SEAL Romance, Hot Romance, HEA, HFN, Dominant Heroes, Sassy Heroines,
Romance Series, Billionaire Heroes, Army romance, Special Forces, Damsel in
distress, Hot Romance, Insta Love Romance, Slow Burn Romance, Enemies to Lovers,
Age Gap Romance, May to December Romance, Single Mother Romance, Broken
Hero Romance, Suspense Series, Romantic Suspense Series, Step Brother Romance,
Best Friend’s Brother Romance, Dominant Hero Romance, Alpha, Dom, Captivating
Romance, Swoon Worthy Romance, Secret Baby Romance, Jealous Hero Romance,
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Possessive Hero Romance, MC Romance.
Say the words... In a dark basement, a cold-blooded killer pits friend against friend,
torturing one until the other says the horrible words that will end their friend's suffering.
He's gotten away with murder for years. Until now... Ellie Kline can't remember most of
her kidnapping when she was fifteen, but that night has shaped her life. Instead of
cowering, that horrible night made her strong. Determined to prove herself as a cop
despite being heir to the Kline fortune, she never backs down, and she never takes no
for an answer. When the daring takedown of a suspect catapults her into the spotlight, it
earns her a promotion...and the admiration of a killer. Now a detective assigned to the
Cold Case Unit, Ellie is drawn into the mysterious murder of a young, unidentified
college-age woman with no missing persons' report, no leads, and no evidence. Even
more shocking is that, while she was tortured extensively, her death was quick. But as
Ellie delves deeper, she discovers a startling connection between the woman found
dismembered in a park and another Jane Doe case. Is there more? As hazy memories
of her own past begin to surface, it's not only her family and the brass at Charleston PD
who are watching her every move. Someone lurks in the shadows, ready to kill if Ellie's
journey into history gets too close to the cold truth. A riveting roller coaster ride of a
psychological thriller, Cold Truth is the first book of the Ellie Kline Series that will make
you consider adding a second lock to your door. Scroll up to one-click your copy today!
In his first work of narrative nonfiction, Matthew Pearl, bestselling author of acclaimed
novel The Dante Club, explores the little-known true story of the kidnapping of
legendary pioneer Daniel Boone’s daughter and the dramatic aftermath that rippled
across the nation. On a quiet midsummer day in 1776, weeks after the signing of the
Declaration of Independence, thirteen-year-old Jemima Boone and her friends Betsy
and Fanny Callaway disappear near the Kentucky settlement of Boonesboro, the
echoes of their faraway screams lingering on the air. A Cherokee-Shawnee raiding
party has taken the girls as the latest salvo in the blood feud between American Indians
and the colonial settlers who have decimated native lands and resources. Hanging
Maw, the raiders’ leader, recognizes one of the captives as Jemima Boone, daughter
of Kentucky's most influential pioneers, and realizes she could be a valuable pawn in
the battle to drive the colonists out of the contested Kentucky territory for good. With
Daniel Boone and his posse in pursuit, Hanging Maw devises a plan that could
ultimately bring greater peace both to the tribes and the colonists. But after the girls find
clever ways to create a trail of clues, the raiding party is ambushed by Boone and the
rescuers in a battle with reverberations that nobody could predict. As Matthew Pearl
reveals, the exciting story of Jemima Boone’s kidnapping vividly illuminates the early
days of America’s westward expansion, and the violent and tragic clashes across
cultural lines that ensue. In this enthralling narrative in the tradition of Candice Millard
and David Grann, Matthew Pearl unearths a forgotten and dramatic series of events
from early in the Revolutionary War that opens a window into America’s transition from
colony to nation, with the heavy moral costs incurred amid shocking new alliances and
betrayals.
Along with telling the story of his life and personal business success, Kevin O'Leary
explains how to be a successful businessperson, entrepreneur, and personal investor.
"Topical, engaging, personable, and above all, reassuring." -Dr. Jordan B. Peterson,
author of 12 Rules for Life From host of The Rubin Report, the most-watched talk show
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about free speech and big ideas on YouTube right now, a roadmap for free thinking in
an increasingly censored world. The left is no longer liberal. Once on the side of free
speech and tolerance, progressives now ban speakers from college campuses,
"cancel" people who aren't up to date on the latest genders, and force religious people
to violate their conscience. They have abandoned the battle of ideas and have begun
fighting a battle of feelings. This uncomfortable truth has turned moderates and true
liberals into the politically homeless class. Dave Rubin launched his political talk show
The Rubin Report in 2015 as a meeting ground for free thinkers who realize that
partisan politics is a dead end. He hosts people he both agrees and disagrees
with--including those who have been dismissed, deplatformed, and despised--taking on
the most controversial issues of our day. As a result, he's become a voice of reason in
a time of madness. Now, Rubin gives you the tools you need to think for yourself in an
age when tribal outrage is the only available alternative. Based on his own story as well
as his experiences from the front lines of the free speech wars, this book will empower
you to make up your own mind about what you believe on any issue and teach you the
fine art of: • Checking your facts, not your privilege, when it comes to today's most
pervasive myths, from the wage gap and gun violence to climate change and hate
crimes. • Standing up to the mob against today's absurd PC culture, when differences
of opinion can bring relationships, professional or personal, to a sudden end. •
Defending classically liberal principles such as individual rights and limited government,
because freedom is impossible without them. The Progressive Woke Machine is
waging war against the last free thinkers in the world. Don't Burn This Book is the
definitive account of our current political upheaval and your guide to surviving it.
What's the secret to sales success? If you're like most business leaders, you'd say it's
fundamentally about relationships-and you'd be wrong. The best salespeople don't just
build relationships with customers. They challenge them. The need to understand what
top-performing reps are doing that their average performing colleagues are not drove
Matthew Dixon, Brent Adamson, and their colleagues at Corporate Executive Board to
investigate the skills, behaviors, knowledge, and attitudes that matter most for high
performance. And what they discovered may be the biggest shock to conventional
sales wisdom in decades. Based on an exhaustive study of thousands of sales reps
across multiple industries and geographies, The Challenger Sale argues that classic
relationship building is a losing approach, especially when it comes to selling complex,
large-scale business-to-business solutions. The authors' study found that every sales
rep in the world falls into one of five distinct profiles, and while all of these types of reps
can deliver average sales performance, only one-the Challenger- delivers consistently
high performance. Instead of bludgeoning customers with endless facts and features
about their company and products, Challengers approach customers with unique
insights about how they can save or make money. They tailor their sales message to
the customer's specific needs and objectives. Rather than acquiescing to the
customer's every demand or objection, they are assertive, pushing back when
necessary and taking control of the sale. The things that make Challengers unique are
replicable and teachable to the average sales rep. Once you understand how to identify
the Challengers in your organization, you can model their approach and embed it
throughout your sales force. The authors explain how almost any average-performing
rep, once equipped with the right tools, can successfully reframe customers'
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expectations and deliver a distinctive purchase experience that drives higher levels of
customer loyalty and, ultimately, greater growth.
Robert Herjavec has lived the classic “rags to riches” story, from having $20 in his
pocket to starting up technology companies worth hundreds of millions of dollars. Now
the star of television’s Dragons’ Den and Shark Tank, this son of Croatian immigrants
earned his incredible wealth by overcoming the odds with hard work and determination.
On television, Herjavec bankrolls the best inventions and shoots down the best of
intentions. Now, he’s sharing his hard-won wisdom in one of the most inspirational
business books of recent times. In Driven, Herjavec shares the secrets that took him
from his job waiting tables to growing his nascent technology company into a worldclass conglomerate, The Herjavec Group. Herjavec’s principles are as valuable in the
living room as they are in the boardroom. Anyone can succeed, on their own terms, by
following his sage but simple advice—if they’re willing to take chances, to take control of
their own future and to stay true to their own visions.
"This highly engaging landmark work, a natural history of exercise--by the author of the
best seller The Story of the Human Body--seeks to answer a fundamental question:
were you born to run or rest The first three parts of Exercised roughly follow the
evolutionary story of human physical activity and inactivity, even as each chapter
shatters a particular myth about exercise. Because we cannot understand physical
activity without understanding its absence, Part One begins with physical inactivity.
What are our bodies doing when we take it easy, including when we sit or sleep? Part
Two explores physical activities that require speed, strength, and power, such as
sprinting, lifting, and fighting. Part Three surveys physical activities that involve
endurance, such as walking, running, or dancing, as well as their effect on aging. Part
Four considers how anthropological and evolutionary approaches can help us exercise
better in the modern world. How can we more effectively manage to exercise, and in
what ways? To what extent, how, and why do different types and durations of exercise
help prevent or treat the major diseases that are likely to make us sick and kill us?"--

In the 21st century, it has become next to impossible to understand women! This
topic has terrified authors because of the backlash and career-altering
consequences that may occur behind voicing their true opinions about this topic
until now!! So rather you prefer the to take the red pill or the blue pill "Neo" This
story will be told straight with no chaser. From topics regarding, sex, love,
revenge, marriage and ethnicity to lust and deception we're going to dissect the
characteristics of women so that you may understand the inner workings of a
woman and answer some of your most sought after questions. So grab a cold
one and kick your feet up as we discuss the cold-hearted truth about women.
This true story of an epic courtroom showdown, where two of the nation's largest
corporations were accused of causing the deaths of children from water
contamination, was a #1 national bestseller and winner of the National Book
Critics Circle Award. Described as “a page-turner filled with greed, duplicity,
heartache, and bare-knuckle legal brinksmanship by The New York Times, A
Civil Action is the searing, compelling tale of a legal system gone awry—one in
which greed and power fight an unending struggle against justice. Yet it is also
the story of how one man can ultimately make a difference. Representing the
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bereaved parents, the unlikeliest of heroes emerges: a young, flamboyant
Porsche-driving lawyer who hopes to win millions of dollars and ends up nearly
losing everything, including his sanity. With an unstoppable narrative power
reminiscent of Truman Capote’s In Cold Blood, A Civil Action is an unforgettable
reading experience that will leave the reader both shocked and enlightened. A
Civil Action was made into a movie starring John Travolta and Robert Duvall.
Ben Horowitz, cofounder of Andreessen Horowitz and one of Silicon Valley's
most respected and experienced entrepreneurs, offers essential advice on
building and running a startup—practical wisdom for managing the toughest
problems business school doesn’t cover, based on his popular ben’s blog.
While many people talk about how great it is to start a business, very few are
honest about how difficult it is to run one. Ben Horowitz analyzes the problems
that confront leaders every day, sharing the insights he’s gained developing,
managing, selling, buying, investing in, and supervising technology companies. A
lifelong rap fanatic, he amplifies business lessons with lyrics from his favorite
songs, telling it straight about everything from firing friends to poaching
competitors, cultivating and sustaining a CEO mentality to knowing the right time
to cash in. Filled with his trademark humor and straight talk, The Hard Thing
About Hard Things is invaluable for veteran entrepreneurs as well as those
aspiring to their own new ventures, drawing from Horowitz's personal and often
humbling experiences.
The Richest Man in the Babylon. This book deals with the personal success of
each of us. Success means results coming from our efforts and ability. A good
preparation is the key to our success. So keep a part of what you earn with
yourself. From the benefits of saving to the essentials of getting rich, this
collection of educative Babylonian fables gives you timeless information on how
to make money. It guides to getting rich, attracting good fortune and the five
golden rules. As a guide to understanding hydro-wealth and a powerhouse has
been inspiring readers for generations. You know that Babylon became the
richest city of the ancient civilization because it had reserved part of its earnings
for the future. That’s why citizens got everything they wanted. How can you
always keep your wallet heavy, the author has taught very beautifully on this
topic.
From New York Times bestselling author Mariah Stewart comes a novel of sexy
romantic suspense for fans of Nora Roberts, Catherine Coulter, and Karen
Robards. TELL THE TRUTH AND SHAME THE DEVIL Two children who
mysteriously disappeared twenty-one years ago are the last thing on Lorna
Temple’s mind when she returns to her Pennsylvania hometown to sell the old
family property in the wake of her parents’ passing. But instead of memories, the
fields where Lorna grew up yield something utterly chilling. All those years ago,
when nine-year-old Melinda Eagan vanished on her birthday, her foulmouthed
older brother, Jason, quickly became the lone suspect. Yet when he went
missing, too, the case turned cold. But Jason, it seems, never got far: His bones
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have been moldering on the Temples’ land for two decades. As far as the local
police are concerned, the book is closed on Melinda’s murder–and Jason’s
death is justice served. But Lorna refuses to let the dead rest uneasily. She turns
to private eye T. J. Dawson to dig up the dirt of the past and see what lies
beneath. Only there’ s someone out there who hasn’t forgotten–and who won’t
be the least bit forgiving about being exposed as a killer. In matters of crime,
there are many versions of the truth. BONUS: This edition includes an excerpt
from Mariah Stewart's Dark Truth.
In the vein of Ruth Ware's In a Dark, Dark Wood comes a novel of psychological
suspense form debut author Michelle Adams, where a woman returns to her
family's home to learn the truth and escape her sister's influence If you knew my
sister, you’d run too... First there was the Robert Kneel incident. Then what
happened to Margot Wolfe. And now she’s found me again. Dr. Irini Harringford
was given away by her parents just before her fourth birthday. Although she has
spent her whole life trying to convince herself she doesn't need them, deep down
Irini longs to understand why she was abandoned, while her parents kept her
older sister, Elle. So when Elle gets in touch with news that their mother has died,
Irini reluctantly agrees to return to the family home. But she is ill at ease. She and
Elle are not close. Irini knows only too well what Elle is capable of. Inexplicably
drawn to her enigmatic sister, yet terrified of the sway she holds, Irini tries to
protect herself even as she is sucked back into her family's toxic web of
secrets...and soon realizes that the past is more complicated than she imagined,
and that her very future rests upon discovering the truth about why she was really
given away.
Malcolm Gladwell, host of the podcast Revisionist History and author of the #1
New York Times bestseller Outliers, offers a powerful examination of our
interactions with strangers and why they often go wrong—now with a new
afterword by the author. A Best Book of the Year: The Financial Times,
Bloomberg, Chicago Tribune, and Detroit Free Press How did Fidel Castro fool
the CIA for a generation? Why did Neville Chamberlain think he could trust Adolf
Hitler? Why are campus sexual assaults on the rise? Do television sitcoms teach
us something about the way we relate to one another that isn’t true? Talking to
Strangers is a classically Gladwellian intellectual adventure, a challenging and
controversial excursion through history, psychology, and scandals taken straight
from the news. He revisits the deceptions of Bernie Madoff, the trial of Amanda
Knox, the suicide of Sylvia Plath, the Jerry Sandusky pedophilia scandal at Penn
State University, and the death of Sandra Bland—throwing our understanding of
these and other stories into doubt. Something is very wrong, Gladwell argues,
with the tools and strategies we use to make sense of people we don’t know.
And because we don’t know how to talk to strangers, we are inviting conflict and
misunderstanding in ways that have a profound effect on our lives and our world.
In his first book since his #1 bestseller David and Goliath, Malcolm Gladwell has
written a gripping guidebook for troubled times.
Page 13/14

Get Free Cold Hard Truth On Business Money Amp Life Kevin Oleary
The star of ABC's Shark Tank presents a foolproof financial guide that will help
readers make solid financial decisions at any age or stage of life. Reprint.
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